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When my grandfather, Frank B. Morrell (FBM), died in 
1977, I was astonished at the outpouring of heartfelt 
tributes in The New York Times. 

In 2005, my aunt, Anne Morrell Walsh, invited me to 
spend an afternoon going through a box of FBM’s career 
memorabilia. Recently, looking through these papers 
again, the crystal-clear career lessons sprang off the pages. 

FBM's father was orphaned before he was eight. The only 
surviving child of German emigrants, he grew up in an 
orphanage. He developed a successful fruit and vegetable 
business at Brooklyn's Wallabout Market - a demanding 
and unrelenting trade. 

While helping his father out, FBM learned his way around 
the Brooklyn wharves – the platform for his career in 
industrial and commercial real estate.

Frank B. Morrell was the salt of the earth. Nothing would 
please him more than helping you thrive in your career.

Margot Morrell 
July 2022



8 STEPS TO SUCCESS!

1. Ask an expert for advice. Put       
the advice into action.

2. Become an expert. Develop a 
valuable skill. 

3. Create a network. Join industry 
organizations. 

4. Take on a leadership role.
5. Write notes of congratulation     

and appreciation.
6. Learn to give a speech.
7. Join civic organizations and clubs.
8. Celebrate success and enjoy life!
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40 Wall Street
Long time headquarters of Noyes & Co. 

Irving Underhill, Public domain, via 
Wikimedia Commons



1 / Ask an expert for advice. 
Put the advice into action.

When FBM returned from serving in France during 
World War I, he went to  see his old boss, Charles F. 
Noyes. The real estate magnate counseled FBM to 
specialize in industrial and commercial real estate in 
Brooklyn and  establish a steady income by focusing on 
leasing and rentals, the bread-and-butter of the 
business. The advice proved to be excellent for both 
parties. 

In the 1950s Noyes was quoted as saying, “You can 
achieve the heights of success through hard work and 
determination.”

FBM with his father, Frank Morrell, 
and son, James F. Morrell,  ca. 1924www.LeadershipLives.com



2 / Become an expert. Develop a valuable skill. 

Following Noyes’ advice to the letter, 
FBM joined  Brooklyn real estate firm 
Henry L. Neilsen. He began specializing 
in industrial and commercial properties 
like Bush Terminal which, at its peak, 
comprised 200-acres of docks, 
warehouses and factories in the Sunset 
Park neighborhood of Brooklyn.

Fairchild Aerial Surveys, Inc. and Frederic R. Harris, 
Inc., Public domain, via Wikimedia Commons
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After a year, FBM jumped to a larger, more established firm,    
James B. Fisher, headquartered in Brooklyn Heights.
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FBM joined organizations like the 
Industrial Real Estate Brokers 
Association of the NY Metropolitan 
Area pictured here on September 
15, 1927. His boss, James B. Fisher, 
was the newly-founded organi-
zation’s first vice president.

3 / Create a 
network. Join 

industry 
organizations. 
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In 1938, FBM became president of the Industrial 
Real Estate Brokers Association of the NY 
Metropolitan Area. Speaking to the group in 
1971, he recalled the organization got its start 44 
years earlier at a luncheon hosted at the Hotel 
Astor – “the Astor was famous for good food 
then.”

He joined the Society of Industrial Realtors (SIR). 
Days after the bombing of Pearl Harbor, FBM 
went to Washington, D.C. as the representative 
of New York City’s industrial realtors.

4 / Take on a 
leadership role.
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At the end of the 1920s, FBM was 38. He owned a 
six-bedroom row-house with a garage on a corner 
in Brooklyn and had live-in help. 

He had bought 1224 Sterling Place for his mother 
and brother and was supporting them. 

And, he had established a lifelong habit of 
frequently buying a new car– usually a Chrysler. 
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Industry leader Charles F. Noyes Company stayed in 
touch with the up-and-comer.

In 1950, speaking to the Real Estate Board of New 
York, FBM said, “The best real estate man I know is 
Charles F. Noyes ... he is positively brilliant, and a 
great student of human nature, [but] I think his 
greatest asset is his ability to work constantly and 
conscientiously from early morning to late at night.”
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Charles F. NoyesTransportation Building
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In 1878, Noyes was born into the newspaper business. 
His father was a senior executive with one of America's 
oldest newspapers, the Norwich (CT) Daily Bulletin. 
Noyes started delivering newspapers when he was ten. 
The young hustler soon acquired newsstand con-
cessions on ferries running between Block Island, RI, 
and New London, CT.

At 20, Noyes joined a real estate firm in New York. The
company soon folded but Noyes forged on and built a 
powerhouse in commercial real estate.

In 1948, Noyes was recognized by the Real Estate Board 
of New York for the "most ingenious real estate 
transaction of the year." In 1951, he and his associates 
brokered the sale of the Empire State Building setting a 
record for the world's largest real estate transaction.

Noyes repeatedly offered FBM a partnership in the 
firm. An opportunity that FBM turned down.

In 1964, Noyes sold his firm to Harry B. Helmsley.
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In the mid-1920s, the Charles F. 
Noyes Co. was handling about 7,000 
sales or leases a year as broker or 
agent valued at more than $300 
million.  

In 1930, the firm was managing close 
to 300 office, loft and commercial 
buildings and was collecting $40 
million in rent from 5,500 tenants.

When FBM rejoined the firm in 1933, 
Charles F. Noyes was getting a 
seasoned pro, or in Noyes’ words, “an 
expert” in industrial and commercial 
real estate in Brooklyn and Queens.
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Frank B. Morrell, 1933
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In 1933,the  Charles F. Noyes, Co. 
office was in the recently 
completed Transportation 
Building at 225 Broadway, next to 
the Woolworth Building, across 
from City Hall and overlooking 
the Brooklyn Bridge.
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5 / Write Notes of Appreciation and Congratulation

In 1938, FBM was made one of 10 vice 
presidents of the 200-employee Charles 
F. Noyes, Co. Letters of congratulation 
flowed into FBM’s mailbox.
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New York Dock Company owned over 300 commercial 
and industrial buildings in addition to owning the 
largest pier system and warehouse in America.
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In 1952, speaking at a Society of 
Industrial Realtors dinner, FBM said,  
“You know that hard work, common 
sense, reasonable intelligence and 
good timing – either so planned or 
just good fortune – are the 
ingredients necessary for the making 
of real estate deals. Or, as Charles F. 
Noyes would say, “Ring the cash 
register, and that is what counts.”

79-year-old FBM, keynote speaker at the Industrial 
Real Estate Brokers Association of the New York 
Metropolitan Area’s Founders and Past Presidents 
Dinner, Nov. 22, 1971

6 / Learn to 
give a speech

www.LeadershipLives.com



Excellent suggestions for public 
speakers from FBM’s files.
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7 / Join civic organizations and clubs.

FBM joined the Brooklyn Chamber of 
Commerce and became very active in 
Rotary where he took on the role of 
treasurer, joined the Board of Directors, 
acted as Toastmaster and ran meetings. 

He joined Brooklyn’s prestigious Montauk 
Club on Park Slope and the business-
friendly Brooklyn Club in Brooklyn Heights.

www.LeadershipLives.com



Broker of the Year  
1953

In 1953, he won the Brooklyn Real Estate Board’s Broker of 
the Year Award for the year’s “most ingenious” transaction. 
He had leased three floors of a former department store to 
the McCrory Stores which made it possible for the Mays 
Department Store to demolish an old building and build a 
new store on busy Fulton Street in downtown Brooklyn.
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Catching a 
Whale

On his way to work in June 1953, 
FBM stopped to chat with the 
president of Polytechnic Institute, 
a former president of the Brooklyn 
Rotary Club,* who said “half-
jokingly, ‘You  don’t have four 
acres of ground up your sleeve, do 
you, Frank? … but it must be right 
here in Borough Hall near all the 
subway lines.”
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*See Steps to Success #3 and #7.
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4 acres of available ground in downtown 
Brooklyn seemed like an impossible ask. 

But FBM had been talking for years to the 
chairman of American Safety Razor Corp. 
which owned most of a block in Borough 
Hall and was considering relocating.*

Over the next year, FBM oversaw Am. Safety 
Razor’s acquisition of two apartment 
buildings on the block that they  didn’t own 
and closed the $2,000,000 sale on June 30, 
1954.

In 2008, Brooklyn Polytech was absorbed 
into NYU as the university's engineering 
school.

*See Step to Success #2
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In January 1958, when FBM celebrated 25 
years with Charles F. Noyes Co., the 
company hired highly-regarded Kaiden-
Kazanjian, to memorialize the occasion. 

The photographer caught the seasoned pro 
at the top of his game. 
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In 1959, FBM caught another whale. This 
time a hand-off from his long-time boss and 
mentor, Charles F. Noyes. The $1.5 million 
deal was closed in April 1960 and St. Francis 
was able to double their enrollment of 1,100.

Brother Urban, president of St. Francis, wrote 
to Noyes, that FBM had “greatly enhanced 
the already respected reputation of the 
Charles F. Noyes, Co. in the Diocese of 
Brooklyn” and invited FBM to join St. Francis’ 
Advisory Board.
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On September 2, 1969, 91-year-old Charles 
F. Noyes passed away after a long illness. 
FBM, then 77, retired two weeks later. 

As he left, he was going to “ring the cash 
register” one last time with “an imposing 
landmark” deal at 65 Court Street in the 
heart of Brooklyn.
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8 / Celebrate successes and enjoy life!

In the 1950s and ‘60s, FBM went on 
cruises to Bermuda and the Mediter-
ranean with his beloved partner, Alice 
Price Morrell and bought a dizzying 
number of new cars. 

Most of all, he enjoyed celebrating his 
August 24th birthday with lobster on 
the porch of the old Garden City Hotel 
or with shrimp and prime rib at the 
Cherry Valley Country Club surrounded 
by his children and grandchildren.
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In 1952, speaking at a Society of Industrial Realtors’ meeting 
in Manhattan, FBM summed up his thoughts on his chosen 
profession, “intricate, technical and fascinating.”
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Driving east across the Brooklyn Bridge with my father in the early ‘90s, 
the old wharf buildings that once surrounded the Brooklyn waterfront 
caught his eye. He exclaimed, “My father could have told you about each 
one of those buildings – which ones had refrigeration, who owned each 
one...” This photo-essay was inspired by that chance conversation.

Wishing you tremendous success in your career,

Margot Morrell 
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